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Executive Summary

« Private Asset-Backed Credit ("PABC")
provides private debt investors with direct
exposure to income-generating, self-
amortizing assets from consumer and
commercial obligors.

o PABC differentiates itself from Private
Corporate Direct Lending in several important
ways: (i) asset and borrower diversification, (ii)
bankruptcy-remote structures, (iii) contractual
cash flows, and (iv) tailored covenants.

* Investors can generally participate in PABC
primarily in two forms: (i) purchasing a
portfolio of receivables, or (ii) providing
financing that is collateralized by a portfolio of
receivables.
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« This paper highlights asset-backed
warehouse financing as a differentiated
source of compelling risk-adjusted returns
within private credit. PABC offers the potential
for double-digit returns with strong downside
protection derived from features like first-
loss retention by originators (“skin-in-the-
game”), and structural mechanisms such as
overcollateralization, excess spread, strict asset
eligibility, and multi-tiered cash flow triggers.

« PABC can deliver meaningful yield premiums,
potentially up to 500 basis points above
comparable public Asset-Backed Securities
("ABS") in the US and Europe. Successful
managers can generate yield premium
through a combination of proprietary sourcing
channels, underwriting and structuring
expertise, robust asset management and
operational excellence.
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What is Private Asset-Backed Credit?

PABC refers to lending strategies in which investors provide financing secured by pools of income-generating assets.
The assets are typically contractual loans or leases that generate predictable cash flows. Figure 1 illustrates some
common examples of collateral utilized in PABC strategies.

FIGURE 1: EXAMPLES OF CASH-FLOWING PABC SECTORS

SECTORS TYPICAL ASSETS

Residential Single-family mortgages, home equity loans, residential bridge loans, timeshare receivables

Consumer Auto loans and leases, credit card receivables, personal loans, student loans

Small Business / SME  Small business loans and lines of credit, working capital loans, merchant cash advances, factored receivables

Hard Assets Transportation leases (aircraft, railcars, ships), energy infrastructure, equipment leases

FIGURE 2: CORPORATE DIRECT LENDING VS. PRIVATE ASSET-BACKED CREDIT

CORPORATE LENDING PRIVATE ASSET-BACKED CREDIT
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FOUR KEY FEATURES OF PRIVATE ASSET-BACKED Example 1: Consider a PABC transaction backed
CREDIT by a portfolio of auto loans. Rather than relying on
Many investors are already familiar with private credit repayments from one car dealership or manufacturer,
through corporate direct lending. PABC differs from the deal pools thousands of individual auto loans
corporate direct lending in several important aspects spread across numerous borrowers, geographies, and
as noted in Figure 2 above. In the following section, we credit profiles. Even if some borrowers default, the
identify four distinguishing features of Private Asset- impact on overall returns remains contained due to
Backed Credit exposure relative to senior-secured the sheer granularity and diversity of the asset pool.
corporate lending.
/* 1. Asset and Borrower Diversification The scale of this diversification reduces volatility,

o'o . . . e .
( | One of the most compelling advantages of improves cash flow predictability, and provides enhanced
\9g1° / PABC is its inherent diversification. Instead protection during economic downturns or industry-

—  of being tied to the performance of a single specific stress.

borrower or company, investors gain exposure to large
pools of assets, such as loans, leases, or receivables, that
involve many underlying obligors. (see Example 1)
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Example 2: Returning to our auto-loan example, the originating lender would transter the loans from its balance
sheet into an SPV. Should the lender encounter financial distress or insolvency, these auto loans remain legally
segregated and are protected from the lender’s bankruptcy proceedings. Investors maintain clear title to their
collateral, ensuring that asset performance and repayment streams are insulated from sponsor-related risks. While
a detailed discussion of warehouse lending structures follows in the next section, it is important to note here that
the warehouse lender to the bankruptcy-remote entity receives all cash flows from the underlying assets prior to
any senior secured corporate lender whose claims are limited to the bankruptcy estate.

PABC Structure

Senior T h PABC
Warehouse CLORLCTCIC Investor A An asset-backed mezz loan is gener-
SPV ally higher in payment priority than a
. PABC )
Investor B senior-secured corporate loan
10,000+
Auto Loans Residual Interest }

. I4
Bankruptcy 5§§Ldéﬁ'ws Company Sr. Secured Loan
Remote Assets Balance
Sheet Common Equity
Not Bankruptcy

Remote Assets

f\\ 2. Bankruptcy Remote / Legal Separation /”’\\ 4..T.ai|ored.Structures and Covenants to
[ M, | Another key distinction is that PABC ﬂ . Mitigate Risk _ _
\_/ transactions typically utilize a non-recourse, \,,// Because underlying cash flows in PABC deals

are contractual and generally predictable,

structures can be carefully customized to match both the

unique characteristics of the underlying assets and the

specific objectives of investors. Different asset types allow

for different structural approaches, enabling investors

to calibrate their exposure and mitigate targeted

risks through customized covenants aligned to asset
(;\\ 3. Contractual Cash Flows performance' (see Examp|e 4)

"bankruptcy-remote” structure, meaning the
assets backing the investment are legally isolated from
the originator or sponsor’s bankruptcy estate. Assets
are transferred into a dedicated special-purpose vehicle
("SPV"), whose sole function is to hold and manage those
assets on behalf of investors. (see Example 2)

k | The underlying cash flows in PABC are
A\ / typically contractual, backed by legally binding Example 4: Revisiting our prior example, auto loans

N agreements such as loans, leases, or servicing typically have straightforward monthly repayment
contracts. These structured and legally enforceable schedules covering principal and interest. This allows
obligations offer a much clearer picture of future cash the structure to closely align maturity dates, payment
flow compared to the earnings-based repayments typical frequencies, and cash-flow waterfalls with investor
in corporate lending. (see Example 3) preferences, whether they seek short-term liquidity

or stable, long-term returns. To mitigate risks specific
Example 3: In our auto-loan-backed example, to auto lending, such as increased borrower defaults
borrowers agree to fixed monthly principal and or declining used-car values, PABC transactions
interest payments outlined explicitly in their loan also include financial and asset coverage covenants
agreements. Unlike corporate borrowers, whose (for example, minimum excess spread, maximum
earnings fluctuate based on market conditions or delinquency rate, maximum charge-off rate) designed
management actions, these auto-loan borrowers to trigger protective mechanisms.
must meet contractual monthly payments, ensuring
predictable, steady cash flow to investors. Tailored structures and targeted covenants enable

investors to better manage specific asset risks, thus
enhancing protection and helping to optimize the

These legally bound payment streams facilitate more g : '~
risk-return profile of their investments.

precise underwriting, structured servicing, and effective
enforcement, all of which strengthen the consistency and
reliability of investor returns.
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Sourcing Private Asset-Backed Credit Transactions

At the heart of Private Asset-Backed Credit are specialty finance lenders who originate the underlying receivables by
extending loans or leases directly to individual consumers or small businesses, underwriting each borrower according
to their established credit criteria.

Once these assets have been originated, the lender A Spotlight on Private Asset-Backed Warehouse Lending
typically has two primary choices to unlock capital: Structures
Under the warehouse-lending structure, the originated
1. Sell the assets directly: The lender can sell pools of assets are transferred into a non-recourse SPV, legally
assets outright to investors, immediately freeing up separating the assets from the lender’s balance sheet.
capital to originate new receivables. Notably, this Within the SPV, the pool of loans is often divided into
method transfers asset risk entirely to the investor. multiple tranches within a static capital structure which is

financed by investors that provide senior or subordinate
financing, with each tranche creating distinct layers of risk
and reward. (see Figure 3)

2. Obtain financing against the assets: If the lender
prefers to retain some exposure and upside, it may
secure financing against the asset portfolio as its

origination volume grows. Typically, the lender uses Over time, the specialty finance lender may choose to

a revolving financing facility as a bridge until a more “term out” this warehouse facility by refinancing through
permanent financing structure is established such as a public securitization. In these transactions, the lender
publicly rated ABS issuance. issues publicly rated securities backed by the loan

portfolio, which allows access to broader capital markets,
longer-term financing, and typically lower funding costs.

FIGURE 3: PABC WAREHOUSE FACILITY LIFE CYCLE

Moved into a SPV Principal & Interest
Auto [ R : AR A R R
Loans
Eﬁj Originator Senior Lowest risk, typically taken by
banks, offering secure but
ﬁ: ISE=ES] Warehouse Tranche o
== ess SPV substantially lower returns.
635 SA=E=] Mezzanine Moderate risk, higher return,
often attractive to specialized
Tranche credit funds.
Whole loans Bankruptcy
or|g|r|1[at?d by Remote Residual Highest risk, usually retained by
speala yd inance esidda specialty lender to show confi-
ender Interest dence in asset quality & align-

ment of interests.
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Risk Mitigation and Credit Enhancement

PABC warehouse lending structures include several protective features that are incorporated to enhance the risk/return
profile. We highlight four elements which we believe are critical differentiators that can significantly strengthen investor
protections and credit performance.

Credit Borrowing Performance Financial Covenants on

Enhancement Base Triggers Lender

e Overcollateralization e Eligibility Criteria e Advance Rate Stepdown e Liquidity Covenants

e Excess Spread (What is eligible) Trigger * Net Worth Covenants

e Cash Reserve Account * Excess Concentration e Early Amortization Event e Leverage Covenants
Limits (How much is Trigger e Profitability Covenants
eligible) e Event of Default Trigger

In-depth underwriting enables customized structures and covenants that align multiple layers of risk mitigation features to
strengthen investment performance especially under stressed scenarios.

1. Structural Credit Enhancement

Structural enhancements improve the credit profile of warehouse financing by increasing loss-absorption capacity
through mechanisms such as overcollateralization and excess spread. (see Figure 4) Importantly, the originator retains
a first-loss position and meaningful “skin-in-the-game”, aligning incentives and enhancing the stability of senior and
mezzanine investor returns.

FIGURE 4: OVERCOLLATERALIZATION & EXCESS SPREAD

Overcollateralization refers to a structure where the total value
of collateral (the pool of underlying auto loans, in our example)
exceeds the total amount borrowed under the warehouse line.

Warehouse For instance, if a specialty auto lender secures a $90 million

Line warehouse line, they might pledge a $100 million portfolio of
auto loans as collateral, creating an overcollateralization cushion of
$10 million (10%). This excess collateral acts as a built-in protective
layer, absorbing potential losses from borrower defaults or reduced
recoveries from repossessed vehicles, providing significant
downside protection for mezzanine and senior investors.

$90M

10% — 6% 4%

Net Interest on Auto Loans Financing Cost Excess Spread

Excess Spread is the additional cash flow generated by the underlying asset pool above and beyond the cost of
servicing and financing.

Continuing our auto loan example, if the average net interest rate paid by car borrowers is 10% per year, but the
cost of financing under the warehouse facility is only 6%, the resulting 4% differential represents excess spread.

This excess spread accumulates over time, forming a protective cash buffer that can offset losses from borrower
defaults or loan delinquencies, further enhancing investor protection and improving overall credit quality.
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2. Borrowing Base: Ensuring Asset Quality and
Credit Protection

The second critical structural protection in warehouse
lending is the concept of a borrowing base. This
mechanism ensures lenders only finance assets that
meet clearly defined credit-quality criteria, creating an
additional layer of credit protection and control.

Under a borrowing base structure, warehouse lenders
establish explicit criteria defining which assets are eligible
for financing. Assets that fail to meet these pre-agreed
criteria are automatically excluded, protecting the overall
quality of the collateral pool. (see Example 5) These
eligibility standards are customized according to lender
preferences and risk tolerances, typically addressing
factors such as those described in Figure 5.

Example 5: Suppose an auto-loan borrower becomes
delinquent, missing a scheduled payment. Under
certain borrowing-base rules, this loan immediately
becomes ineligible for financing. To maintain
borrowing-base compliance, the specialty finance
lender must promptly replace that delinquent loan
with an eligible performing loan or, if no replacement
asset is available, repay cash into the warehouse line
to maintain borrowing base compliance.

By consistently enforcing these borrowing-base rules,
warehouse lenders ensure high collateral standards and
structural integrity, significantly mitigating the risk of asset
quality deterioration.

FIGURE 5: BORROWING BASE EXAMPLES

“///77\\\
\/

Credit Quality as defined by minimum borrower
FICO scores and proprietary lender risk models

Asset Concentration Limits which restrict exposure to
high risk borrowers or specific geographic regions

" op )
%
N
Minimum Coupon Rates to ensure sufficient

excess spread

Maximum Loan or Lease Term to address
duration risk
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Delinquency Thresholds will exclude non-performing
or late-paying assets
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3. Covenant Protections: Performance Triggers

The third structural safeguard in private asset-backed
warehouse lending facilities involves performance-based
covenants. These covenants offer lenders strategic
protections against unexpected declines in asset
performance, typically structured into three cascading
triggers, each progressively more protective and severe.

(see Figure 6)

4. Additional Protection: Financial Covenants on

Specialty Finance Companies

Beyond the asset-level covenants outlined above,
warehouse lending facilities often incorporate financial
covenants directly on the specialty finance companies
originating the underlying receivables. These covenants
aim to ensure the borrowing entity maintains sufficient

Typically, these financial covenants include:

e Liquidity Covenant: Requires the specialty finance
company to maintain a minimum level of cash or
liquid assets at all times, ensuring financial and
operational stability.

* Net Worth Covenant: Mandates the maintenance of
a minimum net worth level, ensuring the company

is sufficiently capitalized to meet debt service

obligations.

By layering these financial covenants onto the specialty

financial strength to originate and service the assets and
maintain borrowing base compliance.

finance borrower, lenders create a dual layer of
protection, ensuring that both the underlying collateral
and the originating company'’s financial health remain
strong enough to effectively address performance-driven
deleveraging events.

LEVEL 1:

ADVANCE RATE
STEPDOWN TRIGGER:

At the earliest indication
of asset deterioration,
such as delinquency rates in
our auto loan example rising
modestly above predefined
limits (for example, from 2%
to 3%), a trigger initiates a
contractual reduction in the
advance rate.

For instance, the lender might
decrease its advance rate from
90% down to 85%, effectively
lowering leverage. To avoid a
borrowing base deficiency, the
borrower can either contribute
additional assets or repay the
warehouse line.

LEVEL 2:

EARLY AMORTIZATION
EVENT TRIGGER:

If asset performance
weakens further, such as
delinquency rates escalating
to around 5%, a second trigger
activates.

Instead of distributing residual
cash to the specialty finance
company, these trapped cash
flows are now exclusively
applied to rapidly pay down the
warehouse line. This prioritizes
principal and interest repayment,
and prevents additional
borrowing.

FIGURE 6: MULTIPLE LEVELS OF PERFORMANCE TRIGGERS FOR ADDED PROTECTION

LEVEL 3:

EVENT OF DEFAULT

TRIGGER:

Finally, if deterioration
intensifies significantly and
reaches critical thresholds, such as
delinquency rates exceeding 7%,
a third covenant is triggered. This
Event of Default Trigger activates
additional protective measures.

At this stage, an event of default

is formally declared, and the
warehouse facility immediately
becomes due and payable in full.

If the specialty finance borrower
cannot immediately repay the
outstanding debt, the lender may
take control of the bankruptcy-
remote SPV, foreclose on assets, and
appoint a backup servicer to service
the assets. The lenders effectively
own the collateral and may choose to
either sell the asset pool or continue
collecting borrower repayments.
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Demonstrated Resilience: Stress Testing Structural Protections

The aforementioned risk mitigation features, including structural enhancements, borrowing base controls, and layered
performance triggers, collectively position PABC structures to manage credit volatility with discipline and resilience.
Figure 7 below, which is drawn from a real-world auto loan transaction, illustrates how these protections enable the
portfolio to absorb substantial increases in asset defaults, up to 2.5 times the base case, without triggering losses to
investors.

FIGURE 7: ILLUSTRATIVE LOSS CURVES - AUTO LOANS

Historical performance, underwriting criteria, and macro factors are analyzed to set the base-case loss level and
anchor stress scenario modeling

25%

Leesessccccecccce 25x Breakeven Scenario - 23.6% CNL: Demonstrates resilience under
. severe stress (2.5x default multiple), with no losses and ample room
.* for asset deterioration while the structure de-risks naturally without

20% K endangering the portfolio

° 1.9x Recession Scenario - 18.0% CNL: lllustrates structural capacity to
. absorb elevated loss rates under a moderate-high stress case with

. prolonged macroeconomic headwinds
15% .

1.4x Base Case Scenario - 13.7% CNL: Highlights expected portfolio
performance assuming a moderate default environment with no
impairment under modeled assumptions

10%

1.0x Historical Scenario - 9.6% CNL: Based on actual performance of
recent auto loan vintages, reinforcing the assumptions and structural

Cumulative Net Losses

resilience with initial severity of 30.5%

Historical Base Case Recession Breakeven

Severity 30.5% 40.0% 40.0% 40.0%

5%

Default
Multiple

CNL 9.6% 13.7% 18.0% 23.6%

1.0x 1.4x 1.9x 2.5x

0%

Cumulative Net Loss curves and scenario data are for illustrative pur-
14 71013161922 2528313437 4043 4649525558  Posesonlyand are based on internal Waterfall models using represen-

| S tative data from an auto lender transaction. Source: Waterfall. Data as
Months Since Origination of January 2025.

Loss Curve - Key Definitions

“CNL" Cumulative Net Loss - total expected lifetime losses as a % of original principal balance
Severity Average % loss on defaulted loans

Default Multiple Multiple applied to historical-case to reflect stress severity

Breakeven Highest CNL the structure can absorb before senior tranches incur losses
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Pricing: Capturing Meaningful Premiums in Private Asset-Backed Credit

Despite their conservative risk profile, PABC investments offer yield premiums that defy the typical low-risk, low-return
tradeoff. Private and public asset-backed investments differ significantly in structure, investor base, and market access,
leading to differentiated risk-return profiles. We estimate that PABC transactions often price approximately 300-500
basis points wide of comparable public ABS deals. Figure 8 below shows a side-by-side comparison of a public vs
private transaction backed by a pool of auto loans, issued by the same originator. The mezzanine note on the private
asset-backed warehouse roughly corresponds to a BBB/BB tranche on the publicly issued rated deal; yet prices about

400 bps wide of where the public bonds trade.

This yield premium over comparable public ABS reflects
the lower liquidity, greater structural complexity, and
more limited market access typical of PABC investments.
A useful way to frame this incremental return is to
consider three primary sources of private market risk
premium:

1. llliquidity Premium

e PABC warehouses are privately issued, with minimal
secondary market activity, making trades infrequent
and bilateral.

e Entire tranches are often acquired by a single buy-
and-hold investor, usually held through maturity
without syndication.

2. Complexity Premium

e PABC deals are highly customized, with non-standard
terms, cash-flow waterfalls, and tailored collateral
structures, compared to public rated deals.

e Operational complexity in PABC warehouses is
significant due to their revolving nature, requiring
regular (often weekly or bi-weekly) monitoring of cash
flows, borrowing bases, collateral performance, and
covenant compliance.

3. Sourcing Premium

* Origination of PABC warehouses typically requires
specialized access and proprietary deal flow,
leveraging deep relationships with specialty finance
companies and senior lenders.

e Negotiation and structuring of bespoke agreements
and deal documentation generally occur without
intermediaries, demanding expertise and dedicated
resources.

Indeed, capturing these return premiums is far from
passive. Successful execution demands a unique
combination of specialized capabilities that few traditional
investment managers possess in full. These include
strategic sourcing relationships, structured lending
expertise throughout multiple market cycles, proactive
asset management, and a customized technology and

FIGURE 8: PUBLIC VS. PRIVATE AUTO LOAN
TRANSACTION STRUCTURE

JAVAV:
48.3%

AA- 10.3%
BBB 6.5% N
e el
10.5%
First Loss
19.0%

Mezzanine
Note

Net Advance Rate* (Loan-to-value)

First Loss
20.5%

Private Credit
Facility

Rated Term
ABS

*Advance Rate equals the initial ratio of (i) aggregate note bal-
ance(s) to (ii) trust assets; trust assets may include the loan balance
and reserve account balance. Source: Waterfall. Data as of June
2025.

**The Advance Rate illustrated is a blended figure based on the
assumed collateral mix at underwriting.

operations infrastructure. To consistently deliver attractive
risk-adjusted returns, such capabilities must not only be
present but also deeply integrated within the institutional
infrastructure of an asset manager whereby they can
demonstrate an executional model with multi-disciplinary
experience and a track record of operational precision,
both of which are brought together within a single,
cohesive investment platform.
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Conclusion

Private Asset-Backed Credit is a compelling evolution in the private credit landscape, offering a unique blend

of contractual cash flow stability, structural credit protections, and customizable risk-return profiles. By aligning
credit underwriting and covenant structuring to the idiosyncratic characteristics of each asset type, PABC
strategies can be specifically designed to perform under stressed scenarios, mitigate downside risk, and enhance
return consistency. In a volatile macroeconomic environment, asset-backed credit strategies can provide a
resilient and scalable path forward for credit investors seeking diversification and defensible yield.

About Waterfall Asset Management

Waterfall Asset Management was founded in 2005 by Jack Ross and Tom Capasse, who established Merrill Lynch'’s
ABS Group in the 1980s and led many early private asset-backed credit transactions. As a global alternative investment
manager and leading liquidity provider to specialty finance issuers primarily across North America & Europe, the firm
has grown to approximately $13 billion in global AUM with more than 150 employees. The firm is headquartered

in New York City and has additional offices in London and Dublin. Waterfall has deployed $9.6 billion in PABC
investments with zero realized losses since inception’.

An Integrated Private Asset-Backed Credit Platform

PROPRIETARY DIRECT SOURCING DEDICATED TRANSACTION & LEGAL

STRUCTURING TEAMS

W Waterfall

EXTENSIVE PROPRIETARY,

SEASONED CAPITAL MARKETS CAPABILITIES REAL-TIME MONITORING TECHNOLOGY

Waterfall Asset Management

1251 Avenue of the Americas, 50th Floor
New York, NY 10020

(212) 257-4600

www.waterfallam.com

General Inquiries
clientservices@waterfallam.com

AUM data is approximate and estimated as of 4/30/2025 and includes unfunded committed amounts. 1. Includes all private asset backed credit in-
vestments structured as credit facilities, excluding investments in litigation finance, made by Waterfall on behalf of certain of its funds (“Select Waterfall
Funds”) from March 11, 2015 (the date of initial funding of the first investment in the strategy) to 3/31/2025.
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Disclaimers

This document is presented by Waterfall Asset Management, LLC (“Wa-
terfall”) and does not constitute an offer to sell, or an offer to purchase,
any security or managed services, the offer and/or sale of which can only
be made by definitive offering documentation, which will contain mate-
rial information with respect to any such security, including risk factors
and conflicts of interest relating to any such investment. This document
should not be reproduced (in whole or in part) or redistributed in any
format without the express written approval of Waterfall. This information
is as of the date indicated, unless otherwise noted, and reflects present
intention only. This information is subject to change at any time and Wa-
terfall is under no obligation to provide the recipient with any updates
or amendments to this document. This document and the information
contained herein is not intended to be, nor should it be construed as,
an invitation, inducement, offer or solicitation to engage in any invest-
ment activity. This information is for discussion purposes only. Nothing
contained in this document constitutes tax nor legal advice.

The economic and markets views contained herein are provided by Wa-
terfall'sinvestment team and thus are subjective, opinion based and relies
on information Waterfall has learned as a market participant. Waterfall’s
opinions and the analysis of the sectors and market characteristics de-
scribed within, may vary significantly if market conditions change. This
document should not be relied upon as the basis for an investment. Any
data contained herein is shown for illustrative purposes only. The views
expressed herein are for informational purposes only and do not con-
stitute a recommendation to buy, sell, or hold any securities mentioned
herein. Charts, tables and graphs contained herein are notintended to be
used to assist the reader in determining which securities to buy or sell or
when to buy or sell securities.

Unless otherwise noted, the information in this document has been de-
rived from sources believed to be accurate at the time of publication. To
the extent any information presented herein is sourced from or otherwise
provided by any third-party (such information, individually and collective-
ly, “Third Party Information”), Waterfall does not make any representation
or warranty as to the accuracy or completeness of such Third-Party Infor-
mation. Moreover, Waterfall's use of Third-Party Information shall not be
construed as an endorsement by or affiliation with the Third-Party Infor-
mation providers and Waterfall's products or services.

Waterfall Asset Management

1251 Avenue of the Americas, 50th Floor
New York, NY 10020

(212) 257-4600

www.waterfallam.com

W Waterfall

This document may contain “forward-looking” statements, which can be
identified by the use of forward-looking terminology such as “may,” “will,”
"should,” “expect,” "anticipate,” "target,” “project,” “estimate,” “intend,”
“continue,” or "believe,” or the negatives thereof or other variations there-
on or comparable terminology. Actual events, results or performance
may differ materially from those reflected or contemplated in such for-
ward-looking statements and are based upon a number of assumptions
concerning future conditions that ultimately may prove to be inaccurate.
Such forward-looking statements are subject to risks and uncertainties
and may be affected by various factors that may cause actual results to
differ materially from those int he forward-looking statements. Any for-
ward-looking statements speak only as of the date they are made, and
Waterfall assumes no duty to and does not undertake to update for-
ward-looking statements or any other information contained herein. The
success or achievement of various results and objectives is dependent
upon a multitude of factors, many of which are beyond Waterfall's control.
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The data, investments, and asset classes mentioned in this document may
not be suitable for all investors. This document does not provide tailored
investment advice and is primarily intended for distribution to institutional
investors and market professionals. Investing in such investments is only
intended for experienced and sophisticated investors who are willing to
bear the high economic risks associated with such investments. Investors
should carefully review and consider potential risks as well as their specif-
ic investment objectives and experience, time horizon, risk tolerance, and
financial situation before making any investment decisions.

© 2025, Waterfall Asset Management, LLC. All rights reserved.
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